	You are the STAR of the Show!


	You are the STAR of the Show!




	Card 1

1. Ask the Hostess to talk about her wish list.

2. Pick a product.
	Card 1

1. Bring the Hostess up front.

2. Thank her Big!

3. You’re the heart of my business.

4. Ask guest to read #1 on the back of her card.

5. Give the cardholder a ticket.

6. Ask guest to read #2 on the back of her card.

7. Talk about the product the guest selected.

	This is YOUR special time.
	This is YOUR special time.


	Card 2

1. Pick a product.
	Card 2

1. This is YOUR special time to shop in a relaxed, pressure-free atmosphere.

2. To take some well-deserved time to be with your friends.

3. To enjoy some YOU time.

4. To have the most enjoyable evening you’ve had in a while.

5. Ask guest to read the back of her card.
6. Talk about the product the guest selected.

	9 Ways to 
do a Show


	9 Ways to 
do a Show




	Card 3

1. Traditional Evening

2. Day Show

3. Stop and Shop

4. Theme Party

5. Fundraiser

6. Co-Host (Nutty Buddy)

7. Restaurant Party

8. Saturday Multiple Choice

9. Open House

10. Pick a product
	Card 3 - Ask the guest to read the items on the back of her card ONE at a time.

1. The way most of us are used to hosting Home Gatherings.
2. For those home during the day, we can do a morning or afternoon show.
3. This is SO EASY – no cleaning or preparation.  We can do it at lunch or after work and you have a captive audience!
4. These add an element of FUN – deck party, luau, ice cream social (you provide ice cream, each guest brings a topping).
5. Extremely rewarding.  Organization gets hostess rewards & can turn that into cash.  I also give a percentage of sales to the organization.
6. Another fun way – partner with your sister, best friend.  One hosts, the other handles snacks, you each invite guests & receive credit you split. Nutty Buddy.

7. Easiest of all – you get free product & time to connect with friends over dinner (everyone pays their own way).  I’ll bring a few products to share.
8. Saturday – most popular day – pick the time 11am, 2pm or 7pm
9. Casual shopping with personal service.
10. Talk about the product the guest selected.

	Party Favors
	Party Favors


	Card 4
1. What does a Close To My Heart Hostess get?

2. What can I pick for the half-priced items?

3. Pick a product
	Card 4
1. Who here likes to get FREE products?  Raise your hand & nod.

2. Ask guest to read #1 on the back of her card.
3. Do a show & tell…my average home show is $___.  With this, hostesses receive $___ and ___ half-priced items.  Pick a guest to be a “pretend hostess” and SHOW what they receive.

4. Ask guest to read #2 on the back of her card.
5. Half-priced items can be one of the Hostess Rewards Plus! Collections shown on page 3 or any single item from the Idea Book.
6. Talk about the product the guest selected.


	Live Your Dreams
	Live Your Dreams


	Card 5

1. Pick a product
	Card 5
1. Share your WHY Story.
2. Another really fun part of my presentation, is giving you the opportunity to ask me anything about my job.  It does have to be about my job as a CTMH Consultnat…LOL.  Not how old I am or anything personal like that…LOL.

3. You can ask me questions like:

a. How much does it cost to get started?

b. How much do you earn?

c. How many Home Gatherings do you do during the week?

d. What kind of training do you offer?

e. Anything like that…oh, and this is DOUBLE ticket time (or if you’re not doing tickets, you can play Steal Hearts)
4. Talk about the product the guest selected.

	Gifts to Go
	Gifts to Go


	Card 6

1. Pick a product
	Card 6
1. Who do you know who is having a birthday?

2. What holidays are coming up where you need gifts?

3. Anniversaries, weddings, someone you want to thank?  Anyone you need to buy a gift for.

4. Go ahead and purchase those tonight because everything that you order tonight our Hostess will get credit for.  You’re shopping in a pressure-free, relaxed atmosphere and your friend is still getting credit at the same time.

5. Also think about stocking up on things you can put in your gift closet so that when something comes up last minute, you have something stowed away for that.

6. Talk about the product the guest selected.

	Personal Favorite
	Personal Favorite


	Card 7

1. Pick a product
	Card 7
1. Talk about your favorite product, even if nobody picked it.

2. Talk about the product the guest selected.

	Work
Wardrobe
	Work
Wardrobe


	Card 8

1. Pick a product
	Card 8
1. The beautiful thing about my job is that I never see the same group twice in one month – so I only need a minimal wardrobe!  Consider full-time jobs and how many outfits you need…I save so much money!

2. Talk about the product the guest selected.

	Right Place,

Right Time
	Right Place,

Right Time


	Card 9

1. Pick a product
	Card 9
1. Stamp of the Month

2. Constant Campaign

3. Any other specials going on at this time

4. Talk about the product the guest selected.

	Making a Difference
	Making a Difference


	Card 10

1. Hands on project!
	Card 10
1. One of the things I LOVE most about CTMH is that I get a chance to make a difference in the life of a child.

2. With all we do with Scrapbooking and taking photos…imagine if you, as a mother, never got to see your child smile.  That’s what it’s like for mothers of children born with clef lips & clef palettes.

3. Operation Smile

4. $240 for one surgery

5. Every penny counts – so tonight, I’m going to ask you to consider adding a penny to your order, or if you can, rounding up to the nearest dollar.

6. Talk about the product the guest selected.

	Wrap It Up
	Wrap It Up


	Card 11

1. Let’s play a game.
	Card 11
1. Dice Game

2. Order form

3. Email – customer newsletters

4. E-size stamp set – if I fail to ask you these questions:

a. Would you like to learn more about becoming a CTMH Consultant?

b. Would you like to earn free products by being a Hostess?

c. Would you like to receive emails regarding specials, workshops and other events?



